HESVIRE—L I EEEENEH (Marketing) R

WEEHE —ZIEH
Marketing for Sales Leaders

2009 4 8 J§ 19-20 H, it =iy

K B AU 2B E NS b 8 S R R, A& F RIS, & IR
W LR A A B PR S 5 1) T BORMESRS B N B, 1L i

VENE R B, JATBIEA T E B OB KR, AR AN E S R G857
AL b SR FETHE SR o AR B B, AR N AR BT AR A S, TR
IR, TSRS . VMR EEE, BATBNANE 12 1 E A S TB
QUBTTEL 22 TR 4L 55, SRTHRTER. (E0 & R, BATE NI Z M TR, als 2SR
Ferb, HPE BRI .

“BATMASE R R EHELENE TS ENMEFSEFES, WAKE, MiIPRREA
v ez IWER I AR KR, 139 P R T B
RN B, AN GRAR AR A B AL A T HIRSN L S K
SO ER R 5B, 2 T HALE BT BRI A S P
AN AU 5 K B)) 7 E A IR B, PRI kY 2t K R HES)) ) R 32 R
B EPAAT 5 A A P B il e P R e
——FEric Cheung, #EFFRE, FMEEHER

[(BREHEMHEERENEENME]
BB 1 1 K Eric Cheung FISLT MMl TR BFINAS IS CRIBEMZHL, RIBLEUE. BB
B KBUHIEEE, 5 AEIAE) TR R E B -Marketing T L FOAEIR BT <2 L

REHEEHENARMNEH AL EREIPHE R D, Al 2o E s TRk sl
GERTE, AEICE WSS AR SR BT, G RIS ST K S K
B

“E i -Marketing” 468 AN U Al 28 BB 1787 5 MR KTPARE , S B 5 4 B HESh A T S I
DLAERTBS TR, PIoh Marketing:

v ORES TAHEE G TSI, BT VR SRR S 2 K KR
v REPROLE YRR B SEELL S F bR B 2 QG TR s, B T
v RS SR TE R AR T B I S Al P AP R A A T U

v BT TR IE A O, P e AL A A S, AR A SR T TR B R v St
FErb, AR 5k 85 AT T “HFlk-basement”;

v RETEBDAN AR S RS HCA RN E W R N B B R A IR e

ASEE N NEEN

—_—— e e —— e — e — e —— e —— e e — e — e —— e — e —



[RIEHFIEA]
v R R I ME R TR B R R B R TR
v RBEAEE B SO, BT R A, AN T E AR BRI
v R RSN E S EN SR RS TR,
v SO RE 2, OBTINECE % X Eric Cheung 2 A #% 1k
Vo ORRATFRE AT SRR kRS R TR, T R
Vo ORIRA TR B8 R A Al 4 R M A A

[(REBEASREISZE]
v BB RS (Marketing System) 4R E B LAY E

- T8 1k F — 5k Bl B8 58 SR N B A8 0 1R A B 3R AR G & 2 Phiilip Kotler fitAs
F, i Eric Cheung fAéfig) !

- EREH KK RERA LT R0, EHR0. HERIN =0k R, JFHE R
ST HH A 45 R R R AT il P AR e 2

- AT R R R Toik <A AR e
v DUESFIE (Marketing Basement) JyEEflisk e & Sz &t &

- R ALURIE G I E A R AR A2 E TR E R TR BRI R
RN ?

- AL S AR A IR 55 0 HT ) 10 KRS, ik A Cangk KRG, TR
FNCENE, RS A ?

- BRUEIRRFLQUR I BE ST T 442 FEHT B, DRI ?
v AR S 854 & ( Marketing Mix) 2 THEZh 5 &K

= TREATE AP ZHAT U] I FE A ST 2 A8 T ] £ BLEE G 4P 14 g R AN 2

— RIS AR FRANER (Y RSVR 4145 M 2 AN TE X — 414 % B2B A B (KA 5 g
v HERTTE (Marketing Elements) BIARYEEN&ANIFT

- WRUERSATR] BT IT7 U s g

- RN HPE RS C 2R SR ?

- BRURIE T RPE R SRR MU SR ?

- sRURIEAE HPE RS <R SRR ?

- TR TE a el B A T ) “ e i e T AR 5 e 2

—_—— e e —— e — e — e —— e —— e e — e — e —— e — e —



[RIEXH]

5

Vo T E R AL
FAIKE) VS B8 K
WEEHEAAEHM TR AT
AR E R E A

B S EBAEHARYS (Marketing System) LUEShAS &1 K

CURS B 0 B AR T I B S RS0 6C R 45 MK

DUBSE 0 H bR T EAT (B B RS R AT --- P 3 R 4 S AT R 4

ERE = R PR S A ---48 (Operation), 44 (Marketing), 4455 (Sales)
MBS RGBT e A B b B ) W AR B - R M A . R R

FaE T T A R SR B R R A A ks

BB AU IR K SR

B B IESME (Marketing Basement) hEERHASE TR K S 0K
D)3 T 3 RS D0 VAN K sa 4 0 4 A

Wiy (P g5y sems

BRI IRb L VY &ix T}

77 i 2B A R A

555406 T (1 LLR AR A #T

EAEIR CAF NS A HT 5T

Hbsidg (&7 b faan ) X

W AR D IR ok 5y U8 RS D 2 8 141 A

T3 X325 T H R T

R A MR B A4S ( Marketing Mix) 25 ArfEsh s &K

AN AN

AN D N N N NN

AN N N NI NN RN

v BB RESA S (MIXD) [ 4Ps [ RISTP Jif i (148453508
v ORI DX T 3 T SR AT 7 e A B R )T (Product Attributes Rating)
Vo KA T B S AME K (USP)
v A A A ERE R 43 A7 ( Price/ Value Matrix)
v BRI T KR P AT A R 1) BN R (Branding)
v ORIE HAR IR AR IE (Place) A&HEAT ™ Ay
v RRYE XS A S N DV A A R A 4 A5 B (Promotional Mixes)
v RIS G R AT S AT BRI R
v Wi —3%
FIUMEHR  KEYTE (Marketing Elements) BEASSETR K &R
v IR TR
v R BN B R AR 1R Y )
v IR AR S R A 1) R
v NHZICREA G LITRE S
v N EARL IR B R R BN S
v N A B I I i TR K VA
v NP S E AN AR BT R R A
Vo ST AR SR BT S R SR
v NAMREST B AR R P S E

—_—— e e —— e — e — e —— e —— e e — e — e —— e — e —



W

o, LA, ERAREH), MELRGEE), AR (EHD , KERELH,

P
A
B (R, g

[i#Imr4R]

Eric Cheung, N 4 8 #52ik % %, Marketing For Sales Leaders ¥F2H SCRR TR #
s R B E CR 0O FFFAINE RS CIMIUK (5L 2 5, 9 EAS 25T /2% s 45 e B I
BOINPCE B A VR 01, N AR B S PR 0L, i T Bk AL 0L, E N E 4
IR B EL ATRAFRA I N SN B M B . sk e B L T i L Mb 2 RS AT s A
RS IR HEAMES TTT 51T

sROEAEATEE 25 4F (Hrp 15 SEAEE XD ERTSES MR SRR R, B E 5 A I A ]
PAR . A IR HA T YR A BE AR DX B AR, i OS2 A M M B8 i PR ] B 40
FEE B R .

SRAGAINAT 5 E A, (AR RIS 5 208 6 5 A5 S B RGET ST AR AL 5T
PICLT L RIS A, HAEAE T L Sr T S R R T 51, e LS BR AR 1B, 52
55 S EIGRII— U & 5K

HbEPHT TE AR, RGAT THESEHARLNBSTII, @ 7Pt tE rfe, 550
A5 B R A U i P AL SO A LI il A AE i

hEEEZ F 4SS EYRER . BEED R, TCL. SVA. FilgfHE . BEER. Hr R, B
oaw], himSER]. AR AE L APP SOCER]. s, EAER . B SRS 100 £
ez itk e A B I 5T .

v CREMZBEMN, ENAMSZ IS SRR, BRI L R — A, UM — AL
Voo RSB AR R R R B, AR R I A

v BRI W20, A R IATRERSCN S R A

v YHIRESERE R R I B R G A AR R

v “Wr—ail, R —4F Marketing. ”

—_—— e e —— e — e — e —— e —— e e — e — e —— e — e —



HEEHE —ZNEH
b4 [E1 3%,

(B2 %]
AT 4980 JE/ N, EUAEHN Y, SOb o, SIS, 2 RIGFEMA A

(k& %]

WHZARIMERZE 021-5478 8957, BATH T BiEE email 5&HiA.
MRRE AT R BERESR, HHRARTLE, 2/ H, 021-5478 8759, #ii!

NGIF Hodik:
PERN: i Email:
AR fhH:
SR
w44 HR 5% G/ THL: Email:
w44 HR 5% G/ T Email:
w44 HR 5% G/ T Email:
[k &R IE]

1. HHZARRIPIME LA

2. PATE S E R Email BRI, JFREMEE R

3. THIZIEATERAE BATER, AT R I Pt e Uk 5

4, FAVKEAES T — RIS BRI R, LRI 3,

—_—— e e —— e — e — e —— e —— e e — e — e —— e — e —



